
PLANNING ESSENTIALS

Integrating Family Values  
and Wealth
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A Holistic Approach to Financial Planning for 
High-Net-Worth Families

Financial Planning

Communication creates clarity. 
The more families discuss financial 
values and expectations, the 
better prepared heirs will be to 
make responsible decisions.

Integration creates strength. 
Effective wealth transfer requires 
uniting investment, tax, estate, 
and philanthropic strategies 
around shared values.

Early preparation matters. 
Building family governance 
structures and next-generation 
education programs today provides 
time for growth and maturity.

Expert guidance adds value. 
Advisors who understand both 
technical planning and family 
dynamics can help bridge gaps and 
create more enduring outcomes.

BUILDING A LEGACY THAT TRANSCENDS GENERATIONS

Wealth represents more than financial success. It reflects your 
life’s work, personal values, and aspirations for future generations. 
For high-net-worth families, comprehensive financial planning 
extends beyond investment management to address the 
intricate relationship between wealth and family dynamics.

A holistic approach to planning ensures that financial 
strategies not only preserve and grow assets but also express 
your deepest values, strengthen family bonds, and prepare 
future generations for responsible stewardship.

KEY TAKEAWAYS:
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THE WEALTH TRANSFER CHALLENGE

Despite careful financial planning, many families face a sobering reality. Only 30 percent of high-net-
worth families successfully transition wealth to the next generation, and by the third generation, 90 
percent of that wealth is gone.¹ This loss often stems not from poor investment performance but from 
inadequate preparation of heirs and a lack of alignment between financial plans and family values.

Aligning wealth with values

Holistic financial planning begins with identifying your core values and long-term vision:

•	 Define your legacy purpose. Consider what matters most: family security, education, 
philanthropy, or business continuity.

•	 Assess family dynamics. Understand how wealth influences relationships and anticipate 
potential conflicts.

•	 Develop shared goals. Create a family mission statement that articulates collective values and 
aspirations to guide decision-making.

•	 Balance individual needs. Recognize that family members may hold different perspectives, 
particularly in blended families.

ESSENTIAL COMPONENTS OF HOLISTIC PLANNING

Strategic estate planning

A comprehensive estate plan ensures your wealth transfers according to your wishes while 
minimizing taxes. Beyond basic wills and trusts, consider:

•	 Specialized vehicles such as Spousal Lifetime Access Trusts (SLATs) or dynasty trusts that protect 
assets while reflecting your values.

•	 Regular reviews of beneficiary designations on retirement accounts and insurance policies.

•	 Strategic gifting approaches that align with philanthropic goals.

Family governance structures

Family meetings foster transparency and reinforce shared values. A little over half of Americans 
(56%) have never discussed family finances with their parents.² Among wealthy parents,  
hesitation often arises from uncertainty about how much to disclose or fear of diminishing  
their children’s motivation.

Establish regular meetings to discuss family finances, provide education, and build financial  
literacy. Consider forming advisory councils that offer objective perspectives and help guide 
family wealth decisions.
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Values-based investment strategies

Your investment portfolio can and should reflect your principles through approaches such as:

•	 Environmental, Social, and Governance (ESG) investing that supports environmental and  
social priorities.

•	 Directed giving accounts that involve multiple generations in charitable efforts.

•	 Family business investments that provide meaningful engagement opportunities.

Next-generation preparation

Preparing heirs with knowledge and experience is essential for sustainable wealth transfer.

•	 Offer age-appropriate financial education that builds confidence.

•	 Encourage supervised investment experiences to promote hands-on learning.

•	 Facilitate mentorship opportunities with trusted advisors who understand your family’s values.

ADDRESSING SPECIAL SITUATIONS

Blended families

With more than one in five Americans living in blended families, careful planning is essential to
avoid unintentional disinheritance.³ When one spouse brings significantly greater assets to a
marriage, tailored trust structures and life insurance strategies can help balance care for a
current spouse with protection for children from prior relationships.

Family business succession

When a family business represents a significant portion of wealth, succession planning must
integrate with personal financial strategies. Successful transitions require clarity around
leadership, ownership, and preservation of the company’s core values.

Special needs planning

Families with members who have disabilities require specialized strategies that preserve
eligibility for government benefits while ensuring long-term care and quality of life.

The most lasting family legacies are not built on financial assets alone. They are rooted in shared 
values, open communication, and thoughtful preparation. By embracing a holistic approach that 
blends financial expertise with family insight, you create a legacy that enriches generations to come. 
A financial advisor who appreciates the connection between wealth and values can help you develop 
strategies that protect your assets and preserve what matters most—your family’s wellbeing and the 
principles you hold dear.
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